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Introduction
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The Challenge
No regulatory support in 
Nevada

Limited awareness in 
realtors 

Voluntary testing and 
seller hesitation

Missed opportunities in 
home sales
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Simple Steps 
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Building 
the 
Foundation

Robust Educational Campaign

Key partnerships:

Real estate offices

Nevada REALTORS® 
(state association)

Individual brokers and 
instructors

Messaging strategy: 
health, liability, and 
professional credibility
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Making It Happen
Hosting CE 
classes and 

presentations

Attending 
association 

meetings and 
networking 

events

Providing 
educational 

materials and 
real-life case 

examples

Consistent 
follow-up and 
relationship-

building
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Hands-On Education: 
3-hour CE Class for Realtors
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The Buy In
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The Win

 Radon test checkbox added to the real estate 
purchase agreement

 Placement near the inspection section

 Increased visibility for radon testing

 Voluntary option with significant awareness 
impact

Home Inspection

Order Radon Test

Nevada Residential 

Purchase Agreement
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Residential 
Purchase 
Agreement Form
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Impact of Teaching CE Classes and 
Radon Checkbox added to Real Estate Forms
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Lessons Learned & Recommendations 

What worked – consistent education 
and advocacy, getting in front of the 

right people – decision makers

What to avoid – Negative Nellys, How others can adapt this approach 
in their own states
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What/Who to Avoid
• Chronic Naysayers

• Those who always shoot down new ideas 
without offering solutions

• They can drain momentum and influence 
others negatively

• People with No Stake or Authority
• If they aren’t impacted by the change or 

can’t influence the decision, they may slow 
you down or distract you

• Gatekeepers Who Feel Threatened
• People who see change as a loss of control 

or status can become blockers. Approach 
them last after you have support.

• Unreliable Allies
• Those who say “yes” but don’t follow 

through can stall progress.
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Connecting 
people, 

property, and 
prevention 

creates long-
term wellness
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Q & A Discussion

• What strategies could work in your state?

• Who are the key partners for success in 
your state?

• How can we make radon testing part of 
every real estate transaction?
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